Welcome!
Your Guide to PurchasinG a home

Joe Kennedy

Born and raised right here in Portland, Oregon, I have an exceptional feel and
understanding for the community and the local real estate market. I have always had
a passion for homes, starting in my early years working at the family plumbing
business and then painting houses throughout college. As a middle-school teacher
for fifteen years in the Portland area, I developed relationships with students and
families, and helped them grow and succeed. As your realtor, I strive to establish a
relationship that seeks to meet your home needs. My success is based on positive
results and your happiness in the end. I look forward to working with you!
I graduated from Gonzaga University with a B.A. in History, and also hold a
Masters in Teaching from the University of Portland. In the fall of 2015, I taught a
college course at Concordia University. I mention my education to show how I am
well-rounded and an effective communicator. Lastly, my ability to problem-solve, my
work-ethic and attention to detail is what you can count on to make your homebuying experience smooth and successful!

503.704.4898

www.brokerjoepdx.com

jkennedy@windermere.com

www.joekennedypdx.com

600 “A” Avenue Lake Oswego, OR 97034

Seven Steps to Buying a Home
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Out of Pocket Expenses
Buyers should be prepared to have enough liquid funds available to pay for the typical upfront costs required prior to closing on a home.

 Earnest Money = 1-2 % of sale price
 Home Inspection = $300 - $500
 Locate Underground Oil Tank = $100
 Soil Testing = $175- $250
 Sewer Scope = $125
 Lead-based Paint Testing = $60+
 Radon Testing = $125 - $195
 Heating Oil Reimbursement
 HOA Document Review by Attorney = $300 - $800

PITI Mortgage
(Principal, Interest, Taxes & Insurance)
Provides for 1/12 of the estimated
annual property insurance premiums,
property taxes, homeowners’
association dues and/or special
assessments, if any, to be paid to the
mortgagee with the monthly principal
and interest payment.

 Mortgage & Escrow Costs:
 Closing Costs (loan, escrow & title fees) = $1,500 - $5,000
 Prepaid expenses for PITI = $1,500 - $5,000
EARNEST MONEY DEPOSIT
At the time a written offer is initiated, you will be required by the seller to include a personal or cashiers
check as earnest money. Accepting cash can be done but is not recommended. (A good rule-of-thumb is
about 1%-5% of the purchase price of the home.)
The money is deposited into the listing broker’s escrow account or a title company upon acceptance and will
remain in escrow until the time of closing. This amount is credited to the buyer as partial down payment and
represents your intent to purchase the property. If the offer is not accepted, this amount (or original check)
will be returned to you. Also, in the event that you do not qualify with the lender for a new loan or if the
contract is “terminated” for another contractually acceptable reason the earnest money will be refunded to
you.





Home Inspections & Repairs


All inspections, negotiations and estimates for repairs must be completed by the last day of
your home inspection period.
It is the seller’s right to refuse any repairs and the buyer’s right to walk
away if the seller refuses to repair the items or credit the buyer money for
the repairs. Negotiation depends on several factors including seller
motivation, original price negotiations, who is performing the repair and
when the repair shall be made.
















Generally, the seller would pay for repairs that pose immediate safety
risks and those which should have been part of regular maintenance.
The seller will probably not pay for upgrades, improvements or optional
repairs. In addition, if the repair will benefit the buyer for an extended
period of time, the buyer may want to consider contributing toward the
repair.

There are several ways to request that a seller pay for repairs that are discovered during inspection:
1. Request the seller make the repairs prior to closing with no offer to contribute money.
2. Request the seller make the repairs prior to closing and raise the sale price to reflect partial
contribution to the repair.
3. Request a credit for closing costs in order to handle your own repairs.
4. Reduce the sale price for the whole or partial amount of the repairs
Home Inspectors
When interviewing a home inspector, ask the inspector what type of report format he or she
provides. There are many styles of reports used by property inspectors, including the checklist,
computer generated using inspection programs, and the narrative style.
Take the time and become familiar with your report. Should the report have a legend, key, symbols
or icons, read and understand them thoroughly. The more information provided about the site and
home, the easier to understand the overall condition.
At the end of the inspection your inspector may provide a summary with a question and answer
period. Use this opportunity to ask questions regarding terms or conditions that you may not be
familiar with. You should also accompany your inspector through the entire inspection if possible.
This helps you to understand the condition of the home and the details of the report.

Buyers’ Agenda
Track Your Progress!
 Interview and select a lender.
 Obtain a pre-approval letter.
 Choose desired search criteria with your Real Estate Agent.
 Review RMLS listings sent daily by your Real Estate Agent.
 Request showings and make appointments to see properties.
 Visit properties with your Real Estate Agent. While on your search, prepare to write an offer by
selecting home inspectors, researching schools and neighborhoods, reviewing the Buyer’s
Advisory and staying in touch with your Loan Officer.
 Find your dream home!
 Your Real Estate Agent will gather background information
about the property and study comparables to determine an
appropriate offer amount.
 Write an offer and a promissory note for earnest money.
 Wait for the Seller’s reply.
 Counter-offers | Rejections | Acceptance
 Schedule all inspections (10 -business day inspection period)
 The promissory note is redeemed.
 Have all scheduled inspections executed.
 You and your Real Estate Agent will review the Preliminary Title Report delivered by Escrow.
 Remove the home inspection contingency (or back out).
 Obtain a bank appraisal.
 Complete any conditions for bank funding.
 Obtain final loan approval.
 Conduct final walk-through and check repairs.
 Receive estimated settlement statement.
 Sign loan documents at escrow | Be prepared with down payment and closing costs.
 Wait for funding from lender. (24-28 hours)
 Wait for escrow to record deed.
 Confirm closing.
 Get your keys!

Inspection & Testing Referrals
Provided below are inspection referrals that have shown expertise and professionalism. You are
not required to use anyone from the list. I am happy to schedule all inspections and testing for
you…just let me know your preference.
Home Inspectors
 Caliper Home Inspections
Charley Newhouse- 971.220.5503
www.caliperinspections.com
Cost: $350 - $450

 Mountain View Home Inspections
David Gilpatrick- 971.645.1509
www.mountainviewhomeinspections.com
Estimated average cost: $350 - $450
(age of home and sq. footage affects $)

Sewer Scope
 Environmental Works
503.719.6715
www.eworksnw.com
Cost: $125

 Matt ‘n Mel’s Sewer Scoping Services
971.246.0188
Cost: $125

 Pillar to Post
Chris Livingston- 503.682.3053
Estimated average cost: $395 - $525
(age of home and sq. footage affects $)

Soil Testing, Tank Locate &
Decommissioning
 Environmental Works

Radon Testing
 Caliper Home Inspections
Charley Newhouse- 971.220.5503
www.caliperinspections.com
Cost: $150 - $195

 Environmental Works
503.719.6715
www.eworksnw.com
Cost: $150
 Matt ‘n Mel’s Sewer Scoping Services
971.246.0188
Cost: $125

503.719.6715
www.eworksnw.com

 Xavier Environmental
503.236.3796
www.xavierenvironmental.com

